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(54) ESTIMATING METHOD FOR PROFIT PLAN 

(57)Abstract: 

PROBLEM TO BE SOLVED: To easily check the 
improvement plan of increasing profit by predicting 
sales quantity, determining a producing means, 
predicting the product cost required for sales, 
predicting the sales, predicting the profit provided 
from the difference between product cost and the 
sales and checking the improvement plan for 
increasing the profit covering producing and vending, 
SOLUTION: A profit/loss predicting function is 
composed of a sales plan 20 due to a business 
section A, sales plan 50, production shipping plan 30 
due to a production section B, and profit plan 40 due 
to an account section C. Besides, after the profit is 
scheduled by such a profit/loss predicting function, a 
profit improving function is executed by a profit improvement plan 60. Thus, both the 
profit/loss predicting function and the profit improving function can be provided. Therefore, 
in addition to the prediction of profit provided by the producing and vending of product in 
spite of increase of product classification division or complication of route from producing 
to vending, the improvement for increasing the profit can be more easily checked as well. 
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* NOTICES * 

JPO and NCIPI are not responsible for any 
damages caused by the use o£ this translation. 

1 .This document has been translated by computer. So the translation may not reflect the original 
precisely. 

2.**** shows the word which can not be translated. 
3. In the drawings, any words are not translated. 



CLAIMS 



[Claim(s)] 

[Claim 1] In the decision approach of profit planning for planning the profits fi"om manufacture of a 
product to sale Based on economic trends or a market factor, predict the distribution cost of a 
product, and the means of production of a product is determined based on this distribution cost. 
Based on said distribution cost and said determined means of production, the necessary product costs 
required by sale of a product are predicted. The selling price of a product is assumed and sales are 
predicted. From the difference of said necessary product costs and said sales Once predicting the 
profits obtained by selling the manufactured product and predicting these profits The decision 
approach of profit planning characterized by performing improvement examination for expanding 
said profits until it results [ fi*om manufacture ] in sale based on the prediction and decision which 
were made by the time it asked for these profits. 

[Claim 2] The decision approach of profit planning characterized by making the prediction and 
decision which will be made in the decision approach of said profit planning by the time it asks for 
said profits by the rougher product category compared with said improvement examination 
performed after asking for these profits. 

[Claim 3] The decision approach of profit planning characterized by performing said improvement 
examination which said product is a product partition like a continuation rolling strip, and is 
performed in claim 1 afl;er being made to make the prediction and decision which will be made by 
the time it asks for said profits by this product partition unit or the product category beyond it and 
asking for these profits on the other hand by the finer product category of a customer unit. 



[Translation done.] 
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DETAILED DESCRIPTION 



[Detailed Description of the Invention] 
[0001] 

[Field of the Invention] The decision approach of profit planning for planning the profits fi-om 
manufacture of a product to sale is started, and, in addition to prediction of the profits especially 
obtained fi-om an increment and manufacture of a product category by manufacture and sale of a 
product irrespective of complication of the path to sale, it is related with the decision approach of 
profit planning that improvement examination for expanding these profits can also be performed 
more easily. 
[0002] 

[Description of the Prior Art] The general way of forming profit planning is performed by the 

following approaches ( Nikkei library written by "how to form profit planning" **** Hideki). 

[0003] The ordinary profit fi"ame made into an Al. target is determined. 

An A2. fixed cost is examined and determined and a marginal balance is decided. 

A gross margin fi*ame is decided by deciding A3, selling variable costs. 

A4. — a set determines the sales and the gross margin rate which can realize this gross margin fi"ame. 

A5. cost of goods sold is computed as a firame, and based on this, an inventory, the amount of 
purchase, etc. are considered and it goes. 

If A6., thus a big framework are decided, a costs plan is considered according to an item and 
summarized with the figure of a detail. 

It collects into the A7. last target at the form of a condensed profit and loss statement. 
[0004] However, it is difficult for the form pro mix (merchandise category mix) of sales or sale to 
decide upon the sales plan vmder which a target gross margin frame is realizable, in the industry 
decided mainly by economic trends or the market factor. Therefore, after deciding upon the selling 
plan first and deciding upon a sales plan, production planning, the inventory plan, and the costs plan 
based on this based on economic activity level prediction, profit and loss were calculated as the 
result, and it came as profit plarming. A procedure is shown below. 

[0005] Based on Bl. activity level prediction, prediction of the distribution cost according to form is 
issued (selling plan). 

It examines how it is produced to the sales forecast according to B-2. form (production planning). 
At last, from an inventory and production planning, although shipped during what [ in stock / what / 
end of this term ], and this term, an amount is predicted in the first half of B3. (an inventory plan and 
shipping planning). 

A price is given to that of which B4. shipment is done, and sales are predicted (sales plan). 
The costs which it takes are calculated based on B5. production planning (costs plan). 
Profits are calculated at B6. sales-costs. 
[0006] 

[Problem(s) to be Solved by the Invention] Generally desired profit is defined and the sales target is 
decided based on it like above A1-A6. On the other hand, in profit planning of the big business in the 
industry it is decided mainly by economic trends or the market factor that the form pro mix of sales 
or sale will be, it is a chief aim like above Bl - B6 to predict the level of a profit- and-loss frame. 
That is, it is the approach of there being two kinds of types of profit planning, and examining which 
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grades sales and costs being one side realizing desired profit. Moreover, another side is the approach 
of predicting which grade sales are predicted and profits become with as sufficient a precision as 
possible. 

[0007] The viewpoint how profit planning in a steel company etc. should occur in order to realize the 
function which is the latter type conventionally and the former has, i.e., desired profit, was missing. 
If the form pro mix of sales or sale is decided [ but ] mainly by economic trends or the market factor 
at all, carrying out a deer even if it is going to make it the former approach completely, decision of 
the sales plan on condition of target income realization is difficult. 

[0008] so , in order to realize desired profit in companies , such as a steel company which improve 
the fault point of profit planning of two kinds of conventional types , and predict the level of a profit 
and loss fi-ame based on the above-mentioned point , it be important to offer the decision approach of 
new profit planning of having also have the viewpoint how should be carry out or how should have 
been carried out for improve profits although it do not result in a target . 

[0009] It was made so that this invention may solve said conventional trouble, and it aims at offering 
the calculation approach of profit planning that improvement examination for expanding these 
profits can also be performed more easily in addition to prediction of the profits obtained fi"om an 
increment and manufacture of a product category by manufacture and sale of a product irrespective 
of complication of the path to sale. 
[0010] 

[Means for Solving the Problem] In the decision approach of profit planning for this invention to 
plan the profits fi-om manufacture of a product to sale Based on economic trends or a market factor, 
predict the distribution cost of a product, and the means of production of a product is determined 
based on this distribution cost. Based on said distribution cost and said determined means of 
production, the necessary product costs required by sale of a product are predicted. The selling price 
of a product is assumed and sales are predicted. From the difference of said necessary product costs 
and said sales Once predicting the profits obtained by selling the manufactured product and 
predicting these profits Said technical problem is solved by having been made to perform 
improvement examination for expanding said profits until it results [ from manufacture ] in sale 
based on the prediction and decision which were made by the time it asked for these profits. 
[001 1] Moreover, while solving said technical problem by having been made to make the prediction 
and decision which will be made by the time it asks for said profits by the rougher product category 
compared with said improvement examination performed after asking for these profits, profits 
prediction is performed more easily and it enables it to carry out to coincidence more concretely 
about said improvement examination in the decision approach of said profit planning. 
[0012] Moreover, said product is a product partition like a continuation rolling strip, and while 
solving said technical problem by having been made to perform said improvement examination 
which is made to make the prediction and decision which will be made by the time it asks for said 
profits by this product partition xmit or the product category beyond it, and is performed on the other 
hand after asking for these profits by the finer product category of a customer unit, it enables it to 
realize concretely in a steel company. 

[0013] Hereafter, an operation of this invention is explained briefly. 

[0014] If profit planning is considered based on profit planning of two kinds of above-mentioned 
types, it can be divided into the following two fiuictions. The function of prediction for one to 
predict sales and to predict a profit-and-loss firame further (profit-and-loss prediction function). It is 
the function (profit improvement function) to examine how there should be any sale for it by 
considering that another improves a profit for target income realization. 

[0015] If it is going to give these two functions once to coincidence by profit planning, while hitting 
profit and loss and predicting the sales which seem to be utterly the highest as for a probability, 
formulation of a plan is very difficult by to which priority is given by saying that it decides upon the 
plan containing the efforts cost for satisfying desired profit. Moreover, another fimction is lost in 
performing only one of functions. 

[0016] Therefore, in this invention, the following approaches are proposed according to the fimction 
of profit planning cut and divided into two. 

[0017] The activity which predicts a profit-and-loss frame first is done efficiently. This sets weight 
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to hit profit and loss, and performs it. This activity is done mainly mainly by a staff department. In 
this case, in a fine mesh (product category), it is desirable that it is made not to carry out planned 
creation. For example, it does not ask for the whole which totaled prediction of a customer unit by 
place ** which carries out a sales forecast, either, but as it said that it predicted, the thing which is 
the whole sales article kind from a viewpoint of a macro, such as a trend of need industry, and to 
predict in a rougher mesh is desirable. For example, in the operation gestalt mentioned later, it 
predicts in a rougher mesh [ say / a continuation rolling strip ] (product category). 
[0018] Next, based on the result of the profit-and-loss prediction, the profit improvement a sales side 
and in costs is considered. For example, if the result of profit-and-loss prediction can already be 
satisfied, it will consider how the sales which have become the requisite for profit-and-loss 
prediction, and costs are saved, and will consider what if it cannot be satisfied, in order to bring 
close, it carries out in each part division of Rhine. It is desirable to perform examination [ say / how 
this improves the contents of selling per customer ] which contained the action plan (improvement 
for expanding profits) by the fine mesh (product category) more. For example, he is trying for a fine 
mesh to examine fi-om that of a customer unit with the operation gestalt mentioned later. 
[0019] If the plan of a profit improvement can be performed, the amount of a profit improvement by 
it will be grasped. This is grasped as the increment over the first profit-and-loss prediction, i.e., the 
difference. 

[0020] Profit-and-loss management of the whole company adopts the profit and loss based on the 
first profit-and-loss prediction as profit planning. This serves as MONOSASHI of the whole 
company. However, the target of each Rhine is the plan of a profit improvement, and it is called for 
that each Rhine clears this. And even if less than a target, even when it is the worst, the plan of 
profit-and-loss prediction performs employment that it must be cleared (minimum norm). 
[0021] Thus, according to this invention, in addition to prediction of the profits obtained by 
manufacture and sale of a product, improvement examination for expanding these profits can also be 
more easily performed irrespective of complication of the path firom an increment and manufacture 
of a product category to sale. 

[0022] Therefore, since a profit-and-loss prediction activity is done with a feeling of the whole [ a 
staff department hitting profit and loss objective ] according to this invention, it can decide upon a 
more accurate plan more for a short period of time. Moreover, since the Rhine section works on a 
remedy fi*om a micro viewpoint and performs a target setup after being based on prediction of such 
profit and loss as a norm, planned [ for effectiveness to go up more ] decision and activation which 
did not stop at mere prediction but included the intention and target of an improvement can be urged. 

[0023] 

[Embodiment of the Invention] Hereafter, the gestalt of operation of this invention is explained to a 
detail using drawing. 

[0024] Drawing 1 is the diagram showing the flow of processing of the decision approach of profit 
planning of an operation gestalt that this invention was applied. 

[0025] The product of the object of this operation gestalt with which the decision approach of profit 
planning of this operation gestalt is performing manufacture and sale for the steel company which 
performs firom production to sale serves as a coil of a continuation rolling strip. Such a product is 
shipped to various types of industry, such as an automaker and an electrical equipment manufacturer. 
In addition, the decision approach of profit planning of this operation gestalt is made per half year 
for six months. 

[0026] As shown in this drawing 1 , in the operating section A, the selling plan 20 and the sales plan 
50 are performed, production shipping planning 30 is performed in the production section B, and, as 
for the decision approach of profit planning of this operation gestalt, the profit plan 40 is performed 
in the accounting section C. Moreover, although the profit improvement plan 60 is made mainly in 
the production section B, it is not limited to this, and it is made also in the operating section A and 
the accoimting section C if needed. 

[0027] Moreover, the above-mentioned production shipping planning 30 consists of the production 
prior plan 32, a production warehousing plan 34, a production inventory plan 36, and production 
shipping planning 38 in detail. Moreover, the profit plan 40 consists of a costs plan 42 and profit- 
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and-loss trial calculation 44. Moreover, in addition to the manufacturing department which produces 
to the actual condition of works etc., the production section B contains a production-control section. 
[0028] By the decision approach of profit planning of this operation gestalt, first, the selling plan 20 
is made in the operating section A, and, on the other hand, the production prior plan 32 of the 
production shipping planning 30 is made in the production section B if needed in parallel to this. 
[0029] The selling plan 20 is first made by predicting the distribution cost of a product based on 
economic trends or a market factor. Although the product which this operation gestalt deals with is a 
continuation rolling strip, this distribution cost is determined based on the market condition of that 
delivery place, for example, an automaker, an electrical equipment manufacturer, etc. Moreover, this 
distribution cost prediction is made to be performed in the comparatively rough mesh (product 
category) of the unit of a continuation rolling strip. Here, although collecting the information firom 
an actual product delivery place, and performing such a distribution cost is also considered, the 
problem of requiring a big effort and time amount is in information gathering in this case. 
[0030] It says that the above-mentioned production prior plan 32, on the other hand, grasps the 
production capacity of the means of production with which the production section B is equipped, and 
the trial calculation of the producible amount according [ for example, ] to a continuous mill is made. 
Moreover, in this production prior plan 32, how manufacture of the product which received the order 
is distributed to works or each manufacture machine, and preparing the preliminary information for 
determining are also made. 

[0031] Next, in the production section B, the means of production of a throat, for example, with 
which continuous mill it manufactvu-es and means of production, is fiirther distributed [ whether each 
product is produced at which works and ] at each works by the production warehousing plan 34 of 
the production shipping planning 30 based on the distribution cost of each product required in the 
selling plan 20. Allocation of such means of production is made also using the information acquired 
in the above-mentioned production prior plan 32, It is verified that the product of the distribution 
cost predicted in the selling plan 20 is producible in the production section B with this production 
warehousing plan 34, and it is outline constant **** also like the manufacture line of each product. 
[0032] Here, the produced product is not necessarily shipped immediately and taking over cannot 
necessarily get it fi"om a delivery place immediately. For this reason, in the production inventory 
plan 36, the produced product or the inventory of the product in the production section B is planned. 
[ how ] Moreover, in the production shipping planning 38, the plan of how the product [ in stock / 
product / is produced and ] is shipped is made. In this production shipping planning 38, it is made 
that it mainly being determined by the situation of a delivery place and predicting as a production 
side based on the past experience predicts a difficult shipment stage. 

[0033] If assignment of the means of production of the product which is due to be sold at this term in 
the production warehousing plan 34 on the other hand as mentioned above is made, the necessary 
product costs required by sale of a product in the costs plan 42 focusing on the costs which 
production of a product takes next will be predicted. The charge costs of the rolling mill used for 
these necessary product costs producing that product, the costs of various articles of consumption 
which production of that product took, etc. are contained. This costs plan 42 is made in the 
accounting section C. 

[0034] Moreover, if the shipping planning of the product produced in the production shipping 
planning 30 is made, in the operating section A, it will sell continuously, and a plan 50 will be made. 
In this sales plan 50, it asks for the sales price of the product which was predicted by the production 
shipping planning 38 and which is shipped based on the prices at the time of an order received of 
each product (product unit price etc.). Moreover, the sales for every month are predicted firom such a 
sales price. Also in a product with the shipment stage same similarly, when order-received stages 
differ, order-received prices differ and the sales prices at the time of shipment also differ. He is 
trying to also take into consideration the order-received price which changes with such order- 
received stages in this sales plan 50. 

[0035] If the necessary product costs required by sale of a product in the costs plan 42 are predicted 
and sales are predicted in the sales plan 50, the profit-and-loss trial calculation 44 will predict the 
profits obtained by selling the produced product. These profits serve as a fi'ame which deducted the 
necessary product costs required in the costs plan 42 firom the sales required in the sales plan 50 
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fundamentally. The profits prediction obtained by this profit-and-loss trial calculation 44 brings a 
decision result of the decision approach of profit planning of this operation gestalt. Furthermore, 
with this operation gestalt, improvement examination of business until it results [ from manufacture ] 
in sale in the profit improvement plan 60 is performed based on the profits prediction obtained by 
this profit-and-loss trial calculation 44, i.e., a decision result. In this profit improvement plan 60, in 
order to expand further the profits predicted in this way, the examination for finding out the 
improving point which is mainly concemed with the production section B, and should be made in the 
operating section A and the accounting section C if needed is made. 

[0036] According to this operation gestalt, a profit-and-loss prediction function is realizable first 
with the selling plan 20 by the operating section A and the sales plan 50, the production shipping 
planning 30 by the production section B, and the profit plan 40 by the accounting section C as 
explained above. Moreover, after such a profit-and-loss prediction fimction performs profit planning, 
the profit improvement plan 60 is performing the profit improvement function. Therefore, according 
to this operation gestalt, it is possible to realize both these profit-and-loss prediction functions and a 
profit improvement function. 

[0037] Therefore, according to this operation gestalt, the outstanding effectiveness that improvement 
examination for expanding these profits can also be performed more easily in addition to prediction 
of the profits obtained by manufacture and sale of a product can be acquired irrespective of 
complication of the path from an increment and manufacture of a product category to sale. 
[0038] With the **** operation gestalt, in the profit-and-loss prediction function, profit planning is 
performed in a rougher mesh and profit planning is specifically performed rather than the 
continuation rolling strip at the rough product category. Therefore, such profit planning can be 
performed efficiently. About the profit improvement function which continues in this operation 
gestalt and is made in the profit improvement plan 60, an improvement plan is made more by the 
fine mesh, and an improvement plan is made by the finer product category of the customer unit 
which specifically supplies a product. Therefore, it is possible to examine more concretely the 
contents of an improvement which should be performed in each section. 

[0039] Therefore, since a profit-and-loss prediction activity is done with a feeling of the whole [ a 
operating staff department hitting profit and loss objective (it predicting) ] according to this 
operation gestalt, it can decide upon a more accurate plan more for a short period of time. Moreover, 
since the Rhine section works on a remedy firom a micro viewpoint and performs a target setup after 
being based on prediction of such profit and loss as a norm, it caimot stop at mere prediction but the 
intention and target of an improvement can be urged to ******^ planned [ for effectiveness to go up 
more ] decision, and activation. Moreover, if the plan of a profit improvement is attained as profit- 
and-loss management of the whole company as planned since it is based on prediction of profit and 
loss, the profit and loss more than the predicted profit and loss are realizable. 
[0040] 

[Effect of the Invention] According to this invention, the outstanding effectiveness that improvement 
examination for expanding these profits can also be performed more easily in addition to prediction 
of the profits obtained by manufacture and sale of a product can be acquired irrespective of 
complication of the path from an increment and manufacture of a product category to sale as 
explained above. 

[Translation done.] 



http://www4.ipdl.ncipi.go.jp/cgi-bin/tran_web_cgi_ejje 10/1 7/2006 



JP,09-305663,A [DRAWINGS] 



Page 1 of 1 



* NOTICES * 

JPO and NCIPI are not responsible £or any 
daxnages caused by the use o£ this translation. 

1. This document has been translated by computer. So the translation may not reflect the original 
precisely. 

2. **** shows the word which can not be translated. 
3.1n the drawings, any words are not translated. 



DRAWINGS 



[Drawing 1] 

A 



20 



50 r 



B 



30 



32 



34 



36 



38 



c 



40 



42 



44 



60 



[Translation done.] 



http://www4.ipdl.ncipi.go.jp/cgi-bin/tran_web_cgi_ejje 



10/17/2006 



(i9)B*H«*wjt (jp) (12) & ^ !|# ^ SI (A) (ummwm^t^ 

#li¥9-305663 

(43)4iBBB ¥J«9#(1997)11^28B 

(sDintci' wmm fffifsmm fi mss^m 

G0 6F 17/60 G0 6F 15/21 L 

17/00 15/20 F 

19/00 15/24 



(21)tt}R#^ 


<f$'B¥8-116074 


(71)U1ISA 


000001258 












¥]«8#(1996)5fllOB 




mmms'^^mtmm i tb i #28 














(72mm 


mm m 








)»^=F«fflKrt#«r=TB2#3^ ill 
























«««P=FftBBKl*J#liir-TB2»3« Jl| 














(74)^^A 





(54) BKMO^I*;] *mffHO«3t*j* 



(57) imi 

Tig^ttH 2 0 mn±mm 5 o ^iot b tfe 



A 



20 



50 i 

I . 



30 



32 



34 

36 

38 



c 



40 



42 i 



44 



60 I 



1 

s^mm^ ctic^o xnibn^m^m u lo 
-mmi^^mirzmc. mn^^m^txic^o 

x<Dmmmm±t^rcmmm^no <fc ^ t l 
fcct mm tt^ nmmm-^m. 
cis*S2] mmmmm-^n'mtu^x. mmi 

men 0 mmmm\t\!c-<^x. <t *) ±tij^m^um 

\mm.2imm.\\t^\^^x. mmSiis^mmsm 20 
m^ormsi>mxh'Os mmn^^m^tx\zn 

[000 1] 

immt^mm'i m^um^t^brnm xm 
mmmmm'^mis^^wmxmmmw: 30 

[00 0 2] 

orjimxmn^ ( mmm<oiLxi3i ^n^m 
[0 0 0 3] Ai. mttmnmmm^t^o 

A 2. @Sg%^WLT)*St. IS^fim^i**^, 40 

A3, mmm^m^ctiz^'). mmmm^ 
A 4 . c mmm^mxtmiMmmm^^ 

-y hX'^^t^o 

A 5. m±WMmtLxMtiiu cnmicvxtEM 

^ti:kmrjiEm^xn<c 

A 6. !l(OiioiCLX±trjim^ti^m-:>rc^. Sffl 

A 7 . mmc. fs^mmnmmit tt^^, 50 



1tP»g¥9-30 566 3 

2 

[0004] b*^ L> ^±ill^i5^©fpSya 5 7 ^' X 

{^umm t>\ i.tLx^mmi^m.m\ti:'ox 
mmm-^t. m<om\&Wi^m.xt^%mm 
■^m^t^Ltmmxhio seor. mmmmim 

mm ' ^iw-is • m.m • m^m^w.t.Ltc±. 
T\ i<Dm^tLxm^^nt.bxmmmtLx^ 

[0 0 0 5] Bi. mmmmm\t. mm<ow.% 

B2. mmm%m\z.nL. =tmEbmt^t-^ 

8 3. mmmMtm.mti'h. mm-^^mm 

8 4. ihmn^i><DKmmmu m±m(om]^ 

It a (^±ti-ia) o 

8 5. ^mm^i^tK. itucm^mmn^t^ 
8 6. m±^-mxmmnmt^o 

[0006] 

mmmWibJaottmrn i.e<da 1 ~a soj; 

*5tt5;'^lfel«fJ^H-jB-e{i, ±IBcD8 1 ~8 6(DJ;a 
EnSfiJiSH-® « 2 ii 0 © ^ D , -Sr« g^^ij 

tk^m.t^{cii^^mmi ^mxh^^tfj^m 
ti^}£(DmcrM'*:^x^^mm&ii < ^^ajts^a-e 
[0 0 0 7] mmmxm&ma. mmm^ 

rcib\ci,tEo^^^tt)\ t^^ommc^ifXl^tco b 
fj^bfjiff^. t,'ti'oX^^lCm^o)yjmcb^o tb 

[0 0 0 8] 'tcxm(D,^mt^. m(02mo(o 
mm7-ox\.^mwkmim±mic^\^'x. smn^ 

^rj:\^Hcbxt'PbXi,fim^ik^t^iaiEot^t 

[0 0 0 9] mm^mmmmm^mm^^i 



(3) 

3 

[00 10] 

mmM^bxm±-^^mL. mmmmmxs lo 

^mmmmno =t ^ c ikctK^KimEmm 
[00 1 1] m'immmm^i3micis\.^x. ta 

nbmKmwmmmKit^x. j: *)±^i}^m^ 

^mmxno j; ^ ic l/c c 1 1 j; d mm^mm 20 

5 fete. ?iJMi^SiJ;&c}; S^ttf v\ I^B^tcfuiaeii 

[0 0 1 2] x> mmms^mmEmm^oms, 
[0 0 13] t^T, mmmm-D\''xmmcmmt 

So 

[0 0 14] ?ij^ltiiti> m£(0 2mO(0^^-f (Dmi^ 

mti^ohz^tii'mmmm mmmm) x 

[0 0 15] c(DZ'D(ommmmc-&<Dmmmx 40 
^^ott^t. m&^hxi;iotLxmm^(om=f: 
"jmiimm^t^-nx. mm^'-^^z^^k 

E'ii(^m9tt^ii^t\^^bctxmibxmmmm 

[0 0 16] iJfoT. :^^mX'li2'DK^t)mrc$m 

[0 0 17] tfmm^mt^mmmiui7 
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[0 0 18] i^tc^oaiS^iJOiS^tcS-cJi/^T. %± 

m'pmmxmmmmn^o mmm&m(o 
!^^mxms.x^^i.(ox$>^rj:^^ mmm 

(iln°D^W5^) xy^iyayfyy 

[0 0 19] iRM3[#©itB*'«-et fee. ^ntc<fc5iK 
[0 0 2 0] ifell^i*oaiJgl{i, ««](D»tt^iJC 

m<m:m\\mmtLxmt^o 

[00 2 1] L(Di.o\tifmm\tiim. m^n^mm 
mm'^m^-h'hmmxmmwm.iumh^t. 

[00 2 2] u^x^mic^m. x^77a5pw^ 
mmcm&^&xiti^^oct^MMLx. ±mxm 
&mm^fjo(ox\ ^r)mmu:. ^m&oy^x^^ 
mm^t^ctt'^xt^o tktoLtcmm^wi 
^yf\^-7tLxm^rc±x\ y^ymw^^om 
^t)'p>mmm^b. mmmo(ox\ 

[002 3] 

mmmmmt^o 

[0 0 2 4] 0 1 a. ^mmmnrMBmm 

[0 0 2 5] ^^mmBmmmmm'^ijmii. m. 
i)'^mmx^mmiSimi^mi:Lx^*). 
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[0 0 2 6] u(D0nc^$n5$D<> *^)iJg®<D?iJ 

mn±mm s o m7t>n. ±mm b ^c*5^,^T4l 
ffiMH-H 3 0 mit^n. m&n c icis\^'xmm 4 

O^^T^^n^o X, iRM25(#H-H6 0{4±ilLT±lg|5 10 

[ 0 0 2 7 ] X. ±a®4jitb<f ti-ii 3 0mb<li. 

ott. Sffln-ii4 zmmmn^ Aicxmj&^nzo 
[00 2 8] t-^miBB<o^iMnm(Dm^i3iixii s 20 

^tgpP1A^i:fcl^TBS5lttIi2 0*<%$n, -is. 
cntmiL T'ijste i;4sa5P! e ^i/^t^i thi^ 

ttB 3 0 © 9 ^O^l^HUttiB 3 2 mfEti^o 

[0 0 2 9] ^tmmmz on. iMinsi^mgH 
icm-^^.^xm&omm^mt^ c 1 1 j: 0 r^^n 

ics-^v^TiKDig^aas^^snSo x. <:©ig5!«? 

x\ c(Dj;:om^m^mmsiMik9cf)^<b(Dm^ 

^■^\aimmic:ktrsimtmmbXbtot 
[0 0 3 0]-:^, Hii3i'0±g«tulHi3 2 a, ^la? 

gtsfci/^^fecD-efeSo X. ii(D^i«tf[ftii3 2-e 
[00 3 1] 'Aic. ±mmBicis\,^x^&mum3 

0 <D41A*tl-ii 3 4 T'fi. i5^H-li 2 0 T'*a6 5 nfc 

mxmm^m<Dmmo)m^^noo ;:<0cfc3 
*^ii#s©E^ti> B5a©4l«But^iB3 2T'^#6n 

oT. Bg5lH-ii2 0T'i^iJ^n/cig^«oS!B°p^4lg|5 
p^BT'4«T't5ci:*m^n. X, mmmmn so 
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[0 0 3 2] ccx\ ^misnrcms'nimfLm-^tc 
mtn^i>(oxm<,, f^K^icm*>icmm-oxi> 
^7i^tim^^^\ coktb. ^m&j^ms exit 

n5!!)><DtHi*^*?n5o i:<D4iHii^n-iB3 8T*«3i 
^(Dmicm-it. ±tbxf^k9immc^-DX'rkM 
■$n^mx±mmt Lxiimit^ctmmrjim 

[0 0 3 3] wmoyi^olcmxmms 4K^ 

\^^x^mmm^^^ms>(D^mm(om^xti^ 
rji-^ti^t. mcmm4z\c^i>x. mmmic 
mt^nm^'btu msimmxmmmmm 

[0 0 3 4] X. ^mmmmoic^r^^x^mtnrc 

x^±i<mm 5 0 A^j&^ti^o c<Dm±mm 5 ox 

miamm sx^m^nrcm-^nms^co^ii'm 
mm^o X, c(D^of£m.i'mm-^^^m(o% 
±jis^mt^o mmm\:xm--ms>x^. § 

mm^o !i<Dm±imm5oxii. cojia^ga 
mmic^omrj:^^mmi>^mtij;^o{cbx\^^ 

[0 0 3 5] «fflti-Ii4 2{CfeV>TKD°D<0ig^f Ties 
c ofiJIStiS^Wtc. 5l±if f^H 5 0 XMnb e.tifc^± 

i^A^p., effln-ii4 2T'*i6p.nrcmsiiia«ffl%Mu 
^w^^mtfiZc nommMA Axn^nmmm 

Mt. *^jimiT'«. i:©aMis»4 4Tiip.nfc?ij 

is\.^xmmi)^mmcm^'^xmm<ommm 

[00 3 6] \:xmmbrz.mK)^%mm\^^m. $ 
ci^^T'ts. X, cayiiormmmmmri^^xn 
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[0 0 3 7] '^-ox^mBmic^m. ms,i&mm 

[0038] x^mmxHi. mmmmmxii^ d lo 
:kti)'^ji)i yi/a.x$\mm^'nox^o. mmai 
mmmmti^^oi: oiztf^ms.mmx-^im 

mm6oviii^n^mmmico\>^xii. 

Miktm^mo^ K) mt-'msh^mmx^mm 
m^n^o u-ox. mp^xno^tmm^^*) 
mmcmt^ctti^nimiirjioxi^^o 

ymwmmcm^^hx^ imt^) t^^oct 
m^Lx. ±mx'mmmmmo<DX\ 

^fcto Lrcm&mm^/i\'^tLxm^7ifctx. 
y-(ymw\^u(Dmjs^hmmmnL. mm. 
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